
Hanna 
Cartwright
Wholesale Manager
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Hanna's availability should be 
discussed

Portfolio Vle

wieD proVle on LDeet

Work Preference
co:ationO Fpen to relo:ate

PatternO Fpen to ukll time or Part time 
Dor(

EmploymentO Permanent Positions

Skills

Wholesale Ad)van:e)J

SeDelry Ad)van:e)J

jales Ad)van:e)J

jDe)ish Ad)van:e)J

uashion SeDelry Ad)van:e)J

jkstainable GeDelry Ad)van:e)J

Languages

Berman ANasi:J

jpanish ANasi:J

jDe)ish AIativeJ

English AulkentJ

About

Friginally from jDe)en, 2 have live) in the UK sin:e 044.x 2n that time, 2 have gaine) 
a University )egree an) many years' e-perien:e Dithin the fashion Dholesale inR
)kstryx 2 spe:ialise in sales a:tivities Dith parti:klar insight into the GeDellery se:tor 
as Dell as the a::essories an) lk-kry footDear in)kstryx

NTdILj WFTKEL W2CH

dkstralia ck-e |olle:tive ct) |ontinental |lothing |ompany ct) Mimi Nerry ct)

Fttoman Han)s ct) Cheory, Harvey Ii:hols wivienne WestDoo) ct)

Experience

Wholesale Account Manager
Fttoman Han)s ct) 1 dkg 046• R IoD

Managing all Dholesale a::oknts on an international level 
ZLealing Dith the fkll :riti:al path from ta(ing the or)er throkgh to 
negotiating payment terms, invoi:ing an) )elivery 
Zjetting an) managing bkyer's appointments )kring the season 
ZFrganising okr stan) an) atten) tra)e shoDs sk:h as Cop LraDer in 
con)on an) Who's Ie-t 2n Paris 
ZWor(ing :losely Dith the fokn)er an) fkll team to :reate seasonal :olR
le:tions tDi:e a year 
Z2n :harge of pro)k:ing the seasonal line sheet 
Zuirst point of :onta:t Dith okr Dor(shop in regar)s to pro)k:tion or)ers 
an) logisti:s 
Zjhipping or)ers an) being in :harge of :ommer:ial invoi:es an) other 
ne:essary paperDor( 
Z2ntro)k:e) several sto:( management systems sk:h as 5e)on( an) 
Cra)eBe:(o 
ZManage) 6 member of staX

Wholesale Account Manager
Mimi Nerry ct) 1 Skn 046q R Skn 046•

Manage) all Dholesale a::oknts 
ZLealt Dith the fkll sales pro:ess from ta(ing the or)er at the tra)e shoD 
throkgh to shipping 
ZNkilt the Dholesale log in Debsite for ea:h season, ksing |artChrob an) 
kploa)e) imagery, )es:riptions an) pri:e strk:tkres for ea:h pro)k:t 
ZWas in :harge of eR:ommer:e sales an) Dor(e) Dith jhopify as the main 
platform 
Zjkpervise) sto:( levels by ksing Cra)eBe:(o as the inventory system 
an) liaise) Dith the UK base) Darehokse on a )aily basis 
ZWor(e) in a boo((eeping :apa:ity by overloo(ing the :ompany a::oknts 
ksing zero an) Dor(e) :losely Dith the a::oknting Vrm in regar)s to 
payroll an) re:on:iling invoi:es 
ZMaintaine) all retail :kstomer servi:e re9kests in:lk)ing bespo(e orR
)ers, repairs an) general en9kiries 
ZManage) so:ial me)ia platforms sk:h as ua:eboo(, 2nstagram an) CDitR
ter by :ontribkting Dith :ontent an) i)eas to in:rease intera:tion 
Z2ntro)k:e) neD systems to the rknning of the :ompany in:lk)ing i7ettle 
for shop payments, jkrvey Mon(ey for :kstomer fee)ba:( as Dell as 
setting kp the :ompany pension s:heme

Wholesale Account Executive at
dkstralia ck-e |olle:tive ct) 1 Skn 046. R May 046q

Manage) (ey a::oknts an) Das the main :onta:t for international sales 
agents, folloDing throkgh the sales pro:ess from beginning to en) 
ZPro:esse) eR:ommer:e sales re:eive) via the Debsite ksing Wor)press 
an) its Woo|ommer:e e-tension 
ZMaintaine) the :ompany's :kstomer servi:e )epartment via eRmail, 
phone an) so:ial me)ia 
Z2n :harge of obtaining :kstomer payments in a :re)it :ontrol :apa:ity 
Zdrrange) FX Pri:e sales Dith mkltiple sales partners to :lear okt of 
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season sto:( 
ZTeporte) an) analyse) sales a:tivity 
Zjto:( list management 
Zdssiste) Dith :reating :ontent for so:ial me)ia platforms

Account/Showroom Manager at
|ontinental |lothing |ompany ct) 1 Mar 0464 R Skn 046.

Manage) the shoDroom an) ha) )aily sales appointments Dith :lients 
shoDing them the fkll range in )epth an) Vnalising sales or)ersx 2 also 
pkt together monthly sales reports to analyse hoD the shoDroom perR
forme), as Dell as being in :harge of the layokt an) presentation 
ZLealt Dith the fa:tory )ire:tly for bespo(e mankfa:tkring sales a:R
:okntsx Chis in:lk)e) 9koting re9kests, pktting together sales or)ers as 
Dell as folloDing kp on these to gkarantee 9kality an) time s:ales Dere 
(ept 
Zjet kp an) manage) the :ompany's so:ial me)ia presen:e 
ZWor(e) Dith b0b mar(eting Dithin the :ompany 
ZFrganise) an) ran the :ompany's stan)s at UK an) Ekropean tra)e 
shoDs, fo:ksing on raising the :ompany proVle as Dell as :reating neD 
sales opportknities Dithin the fashion an) print in)kstry 
ZCoo( part in )esigning neD pro)k:ts to be in:lk)e) in the range, :onR
:entrating on resear:h an) playe) a large part in :olokr an) fabri: seR
le:tions 
ZHelpe) the :ompany maintaining its fo:ks on organi: :otton an) sksR
tainability by assisting Dith the :ertiV:ation an) fa:tory sokr:ing

Assisting Manager at
Cheory, Harvey Ii:hols 1 dkg 044E R Mar 0464

Tan the :on:ession together Dith the :on:ession manager Dhi:h in:lk)R
e) managing a small team of staX as Dell as analysing sales Vgkres an) 
Dee(ly targets 
Z2 Das the highest a:hieving sales representative in the team an) Das 
rea:hing sales targets on a regklar basis 
Zwiskal Mer:han)ising Das a large part of the Gob an) 2 often reRarrange) 
the sales Foor an) pkt together oktVts for manne9kins an) )isplays

Press OIce �ntern at
wivienne WestDoo) ct) 1 San 044G R Skn 044G


