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Ileana is Available to work

View prokle on Dweet

Links

Lin:edIn Instagram

Work Preference
LocationO Ppen to relocate

FatternO Ppen to -ull(time wor:

EmploymentO Fermanent Fositions

Skills

Business Development )AdvancedK

Sales Management )AdvancedK

Rpi Analysis And zeport )AdvancedK

CzM )AdvancedK

Excel )AdvancedK

Fowerpoint )AdvancedK

Mar:et zesearch )AdvancedK

Competitive Analysis )AdvancedK

Business zelationships )AdvancedK

Communication )AdvancedK

Mar:eting )AdvancedK

Business Strategy )AdvancedK

About

I help organi.ations to meet and exceed their goals+

My 10’ yearsq expertise encompasses all aspects of general business administration 
and sales management at global level with extensive experience in charting out 
sales strategies and contributing towards enhancing business volumes and growth, 
identifying and developing new accounts while maintaining and servicing existing 
customers, leveraging mar:et intelligence to drive global sales strategy+
I have demonstrated s:ills in establishing and managing diverse business relation(
ships while improving 7uality performance and satisfaction ratings+ Iqm well(versed 
in increasing mar:et share, retaining :ey international clients, and exceeding ag(
gressive revenue targets through outstanding customer(service and deployment of 
successful mar:eting programs+
I have proven expertise in identifying and capturing potential business opportuni(
ties and modelling and implementing products and services sales, contract negoti(
ations and distribution strategies to inkltrate into new mar:et segments+ I am able 
to leverage strategic acumen and disciplined execution to inspire cross(functional 
team collaboration, building lucrative relationships, and mentoring and champi(
oning teams to achieve outstanding results+

� -ew highlights of my career areO
� I streamlined customer service delivery processes and fostered professional 
relationships with clients resulted in achievement of customers rates of 6%U 5SA, 
00U Italy, 3U Canada, 3U Bra.il, and NU jorthern Europe+
� I promoted to sales and mar:eting manager for strategic sales and business 
planning, e“ective communications and mar:eting management, :ey sales pro”ects 
execution, and contracts development and negotiation+
� I led a team with strategic directions on e“ective sales and mar:eting planning, 
partnerships development, and business expansion achieving 10’U mar:et share 
ac7uisition+
� I have been the krst person to sell e(truc:s and close contracts in Italy during the 
pandemic+

My approach has always been warm, sophisticated and structuredO I aim to under(
stand the basic WwhysH and WhowsH of a situation, challenge or opportunity+

LanguagesO Italian, Spanish, English, -rench, German

BzAjDS &PzRED &ITö

Aurobay Engel | VJl:ers Engineering Consultancy Studio Tenuta -anti

Volta Truc:s

Experience

Expansion Manager
Engel | VJl:ers 2 9ul ;’0% ( Dec ;’08

In charge of franchise agencies networ:O leading new opening pro”ects 
and replacing non(performing partners+ 
Conducting mar:et si.e evaluation of new territories and business plan(
ning' leading business development strategy and execution, mar:eting 
and development of strategic partnerships to increase scale+ zecruiting 
of new license partners, contract negotiation, building local sta“ and 
helping in the initial setup+

Sales & Marketing Manager
Tenuta -anti 2 May ;’0N ( 9un ;’0%

In charge of mar:et and competitor analysis, brand positioning and sales 
acceleration+ 
SALES+ zesponsible for overseeing, developing and executing the sales 
plan and accountable for the revenue plan and maximi.ing contributions' 

https://www.dweet.com/
https://www.dweet.com/consultants/oZZZwNED3
https://it.linkedin.com/in/ileana-centorame-173a2584
https://www.instagram.com/ileanacentorame/?hl=it


zevenue Growth )AdvancedK

International zelations )AdvancedK

Leadership | Management )AdvancedK

Autonomy )AdvancedK

zesponsability )AdvancedK

Sales Strategy )AdvancedK

-ranchising )IntermediateK

Luxury Brand Management )AdvancedK

Corporate Identity )AdvancedK

Sales Strategy Development )AdvancedK

Sales Growth )AdvancedK

Executive Leadership )AdvancedK

Alliance(building )AdvancedK

Business Modeling )IntermediateK

Innovation Management )IntermediateK

Sustainability Management )BeginnerK

Digital Transformation )IntermediateK

Languages

Italian

Spanish )jativeK

English )-luentK

-rench )-luentK

leading negotiations with :ey sta:eholders, as building and maintaining 
business relationships' and ma:ing price recommendations+
MAzRETIjG+ zesponsible for leading strategy, planning and execution of 
all mar:eting initiatives' and developing a new image for the krm+

Executive OBce Assistant
Engineering Consultancy Studio 2 Sep ;’’X ( 9an ;’0N

;’’X(;’0N
Frimary point of contact for clients, business partners, and suppliers, 
and managed front(line engagement with all prospects and sta:eholders+ 
Involvement in business operations with the purpose to :eep every(
one informed about what was needed to complete next steps to ad(
vance pro”ects ob”ectives+ Accounting tas:s including processing payroll 
and receivables and payables for clients, vendors, and consultants+ ze(
sponsible of client database, incoming correspondence, schedule travel 
arrangements and meetings, and conduct research of legislative and 
policy pro”ects+ 

;’00
Leading collaboration with Europe Direct to inform agricultural enter(
prises about E5 s Common Agricultural Folicy )CAFK and support them 
applying for funding, grants and subsidies+

Dusiness mevelopIent Manager
Volta Truc:s 2 9un ;’;0 ( 9an ;’;;

In charge of building the companyqs mar:et position in Italy by locat(
ing, developing, dekning, negotiating, and closing business relationships' 
help to achieve sales goals, identify new clients and develop strategies to 
increase sales and proktability+ 
Leverage customer relationship to become the face to the customer for 
all TaaS )Truc:(as(a(ServiceK related 7uestions, wor: closely with the TaaS 
team to deliver outstanding customer experience during their subscrip(
tion, pilot and beta+
zepresent Volta Truc:s in Fublic A“airs by meeting with government 
o cials, ta:ing part in discussions on new regulations and subsidies+
Interface to the legal team in case of any country wide contract ad”ust(
ments+

dnnovation & Dusiness MoTelling Manager
Aurobay 2 Apr ;’;; ( jow

In charge of identifying new business opportunities, designing correlated 
business models for launching new products and services, and develop(
ing lean sales method+
Cross(functional pro”ect leader for mar:et research, sales processes, 
mar:et penetration and customer ac7uisition strategy+ 
Member of the Sustainability Board and commercial representative in 
Aurobay +

ETucation & hraining

;’08 ( ;’;0 Dologna Dusiness Sc-ool U àniversit  Ti Dologna
International executive MBA, Digital Transformation and International 
Growth

;’0N ( ;’03 àniversit  Tegli StuTi Ti Siena
MA Master European Studies )taught in EnglishK, Folitical science

;’’8 ( ;’0N àniversit  Tegli StuTi Ti Siena
Scien.e politiche e rela.ioni interna.ionali, Scien.e politiche


