
Oksana Savchuk
Persuasive account manager, 
professional e-ective at mulk
tiktasding, goalkorienteh anh 
reacbing sales oj.ectivesF 

Paris, Orance

Vdsana is Available to work

Portfolio lind

Portfolio wle

DieL prowle on ILeet

Links

:indehNn

Work Preference
:ocationE yot looding to relocate

PatternE Vpen to Oullktime Lord

SmploCmentE Permanent Positions

Skills

Rales

(ustomer Aelations )MhvancehU

(rosskfunctional (oorhination )MhvancehU

Rales Mhministration )MhvancehU

Iigital Bardeting )NntermehiateU

Vperational Bardeting )MhvancehU

Shucation )MhvancehU

Languages

Snglisb )OluentU

Aussian )yativeU

Wdrainian )yativeU

About

KAMyIR TVAHSI TN|2

Kastille IaC Paris (entre (lauherer

Experience

Mission Chef de projet e-commerce
Kastille IaC Paris 0 Rep 1•1X k Bar 1•11

Iigital Bardeting
strategC hewnition jaseh on tbe Pro.ect
Banagement (oncept )e commerce, reahC to Lear jranhU
Kencbmard anh competitive analCsis
x
RSV, RSM, W&,
auhiting , optimisation optimising customer traGc
pattern anh inheqation
x
Rocial Behia )RBVJRBME ehitorial calenhar, targeting anh paih
ahs on OK anh N3U, Nnzuence mardeting
x
(ontent strategC accorhing to personasE ehitorial tbemes,
semantic researcb, deCLorhs
x
S
mailingE loCaltC, ac5uisition, storCjoarh
x
Aesearcb anh selection of service provihers, partnersbips
x
Aecommenhations, analCsis of performance inhicators

Account Sales Manager
(entre (lauherer 0 /an 1•X8 k Oej 1•1X

2air Iiagnosis anh (osmetics, mardeting of prohucts anh
personali eh care, jusiness hevelopment
x
Banagement of customer portfolio, heveloping of a customer loCaltC
x
(ustomer relationsbip in all
stages of tbe sales cCcle
x
Rales support, after
sales service, litigation management
x
Iirect mardetingE face
to face, pbone sales, e mailing
x
|raining anh operational management of emploCees
x
Promotion
of prohucts anh services, implementation of sales tools via
(AB Lejhiagnosis , intermehiate anh wnal folloL upU
x
Ieveloping anh ahapting of print anh higital mardeting tools
x
Nmplementation of
tbe commercial strategC
�
Aesults
E Banagement of a customer portfolio of 1 ••clients Cear,

Sales and administrative Manger
 0 BaC 1••  k /an 1•X8

https://www.dweet.com/
https://www.linkedin.com/in/oksanasavchukcsm/
https://www.dweet.com/api/redirectToPreSignedFileUrl?objUrl=undefined
https://www.dweet.com/consultants/28chBI_lb
https://www.linkedin.com/in/oksanasavchukcsm/


Banagement of a reahC
to Lear purcbasing oGce, selling on tbe
eqport mardet, K to K
x
Banagement of international customers )SW, Sastern Surope, Mfrica,U
x
Rales ahministration )orhers, logistics, invoicing, after sales serviceU
x
Sqport sales procehures monitoring )eqperience Litb hrafts,
hocumentarC crehitsU
x
Rupplier relations )prospecting, purcbase folloL
up, anh paCment anh
control, o-er analCsisU
x
(ontrol of tbe invoicing cbain, contrijution to tbe montblC closing of
accounts
x
Nnterface Litb eqternal services )jands, legal, accounting wrm,
ahministrationsU


