
Jérémie Garbarz
Retail Manager

Paris, France

Jérémie is Available to work

Portfolio link

View proDle on Lweet

Work Preference
:ocationO upen to relocate

PatternO upen to F-llEtime work

ymploHmentO Permanent Positions, 
Co-rlH (ons-lting

Skills

c-stomer centric nps Idnterme)iateA

Ma)e to Meas-re Iv)Bance)A

Tespoke Idnterme)iateA

hraining Iv)Bance)A

T-siness vnalHsis Idnterme)iateA

halent LeBeloper Idnterme)iateA

(5ange Management Iv)Bance)A

Performance dmproBement Idnterme)iateA

crm br Idnterme)iateA

(lienteling Idnterme)iateA

Merc5an)ising Idnterme)iateA

3-Hing collection Iv)Bance)A

create t5e perfect team Idnterme)iateA

collection kmowel)ge Idnterme)iateA

competitors Idnterme)iateA

About

Passionate a3o-t retail for 0j Hears, mH min) setting is to create t5e positiBe 
sHnergies allowing teams to ac5ieBe t5eir o3.ectiBes4
h5is is reason w5H d )i) set -p U f-n)amental topics for teams to improBe eBerH )aH 
an) ac5ieBe o-r goalsO

(SNhuMyR (yYhRd(dh• MdYL Nyh IYot5ing 3-t t5e c-stomerAO

’�Foc-s on t5e xoor to -n)erstan) t5e c-stomersK e/pectations IYPNA4
’�vlwaHs moBing in or)er to -n)erstan) c-stomersK e/pectations, )i…erent markets 
to Dn) 3espoke sol-tions4
’�Nelling ceremonH to ens-re t5e 3est c-stomer e/perience4
’�Rea)H to wear, rea)H to s5are, rea)H to )are perspectiBe4
’�(RM segmentation, proDciencH a3o-t clienteling r-les4

(:dyYh vLVdNuR MdYL Nyh IRetail y/cellenceAO

’�qnowing 5ow to )riBe skills an) to knowle)ge in or)er to alwaHs 3e a3le to 
-n)erstan) t5e wis5es of t5e clientele4
’�Monitoring all t5e process of selling ceremonH an) t5e a3ilitH to giBe conD)ence 
to t5e teams4 dn or)er to know 5ow to create t5e -ne/pecte) wit5 new an) loHal 
c-stomers4
’�Ntrong followE-p a3o-t all t5e performances IqPd&sta… ranking&rep retail&W4A4
’�Ntrong LYv 5eritage, knowle)ge of t5e perfect rit-als4

(u::y(hduY Iu…er& (ompetitorsAO

’�Monitor all t5e pro)-ct training for a perfect masterH of knowle)ge4 
’�Sn)erstan)ing a3o-t 3est sellers, slow moBers, sell t5ro-g5W4to implement t5e 
3est storHtelling, merc5an)ising an) 3est practices4
’�v3ilitH to analHse t5e rig5t competitors to set -p t5e 3est c-stomer centricitH 
3oost plan4
’�Retail is )etail, concept of interest an) 3eneDt for t5e client4 Passionate a3o-t 
alterations, ma)e to or)er, ma)e to meas-re an) t5e 3espoke worl)4

(vRy I(reate t5e perfect teamAO

’�v lea)ers5ip t5at is 3ase) on a G-alitH of listening linke) to a )ailH 3eneBolence4
’�:ea)ers5ip 3H e/emplaritH4 h5e notion of zO )eman)ing z 3eneBolent4
’�LailH an) precise monitoring of eBerHone4 dn or)er to increase skills an) make 
people grow4
’�(onBiction t5at it is o-r teams w5o will ena3le -s to make t5e )i…erence4
’�Passion can )o4

TRvYLN ZuRqyL ZdhC

vrmani TallH |iorgio vrmani |iorgio vrmani z ymporio vrmani

Jil Nan)er qen2o, Tellini, Pal Pal 1ileri

Experience

Retail Manager
|iorgio vrmani z ymporio vrmani 6 Jan 8j8' E Mar 8j88

9 |v stores in France & ' store in Telgi-m U yv stores in France & 8 stores in 
Telgi-m & ' in Yet5erlan) b new corners in |aleries :afaHette & b corners 
LMN in Le Ti.enkorf

Retail Manager
|iorgio vrmani z ymporio vrmani 6 J-l 8j'7 E J-l 8j8j

https://www.dweet.com/
LinkedIn 
https://www.dweet.com/consultants/u1DtCNJ0Z


Languages

dtalian ITasicA

ynglis5 IFl-entA

Frenc5 IYatiBeA

Npanis5 ITasicA

9 |v stores in France & ' store in Telgi-m U yv stores in France & 8 stores 
in Telgi-m & ' in Yet5erlan) Retail Manager France |duR|du vRMvYd z 
yMPuRdu vRMvYd 9 |v stores U yv stores Retail coor)inator |duR|du 
vRMvYd |iorgio vrmani Somo, aBen-e Montaigne z |aleries :afaHette

Store Manager
vrmani 6 Fe3 8j'0 E J-l 8j'9

Nales cons-ltant training wit5 a special xoor management dn c5arge of 
all t5e reporting qPd dn c5arge of t5e N- Mis-ra Ima)e to meas-reA an) 
all t5e ma)e to or)er LirectlH inBolBe) in eBerH steps of t5e 3-Hing 
dncrease)t-rnoBer ofmore t5an 0jpercentV4N P4•

Retail Manager France Benelux ended March 2022
|iorgio vrmani 6 Fe3 8j'0 E Mar 8j88

Please Dn) all t5e )etails on mH res-me4
vt Ho-r )isposal if Ho- 5aBe anH G-eries4
NincerelH Ho-rs4
Jérémie |ar3ar24

Store Manager
TallH 6 YoB 8j'j E Fe3 8j'0

LirectlH inBolBe) in eBerH steps an) operational tasks essential in opening 
t5e 0jjNG meter store4 dn c5arge of managing 3ot5 Zomen s an) Men s 
RhZ an) accessories collections Is5oes, 5an)3ags, etc444A4 Responsi3le for 
all t5e 3-Hing for t5e store4 dn c5arge of a teamof si/ selling associates4

Sale Manager
Jil Nan)er 6 MaH 8jjb E YoB 8j'j

Store Manager
Pal 1ileri 6 MaH 8jj8 E MaH 8jjb

Client advisor
|iorgio vrmani 6 v-g ' U E Jan '

Client advisor for
qen2o, Tellini, Pal 6 J-l ' U E Jan ' 0


