
Ary Devita
Sales Associate

London, UK

Ary is Available to work

View proDle on kweet

Links

LinIed:n

Work Preference
LocationN got looIinP to relocate

OatternN Fpen to u-llmtiEe worI

CEployEentN OerEanent Oositions

Skills

RM( OroPraE (anaPeEent vAd)ancedf

Sales OerTorEance vAd)ancedf

BarPet ke)elopEent vAd)ancedf

Brain gew CEployees vAd)ancedf

Rlient Analysis vAd)ancedf

hody LanP-aPe v:nterEediatef

Languages

:talian vgati)ef

urencx

CnPlisx vul-entf

About

A E-ltilinP-al sales ad)isor and casxier witx e.tensi)e e.perience in txe l-.-ry 
retail ind-stry worIinP Eetic-lo-sly wxere attention to detail is paraEo-ntb A tr-e 
proTessional priEed to deEonstrate a stronP worI etxic, a proDcient collazorator 
and coEE-nicator PoinP consistently txe e.tra Eile Tor all clients and EeEzers 
oT staW wxile zeinP Eoti)ational and s-pporti)e teaE player, wxo is also reliazle, 
consistent, and s-pporti)e also is an attenti)e personality wxo is a)ailazle to Pi)e 
assistance in any conditionb OrioritiHe worIload eWecti)ely and E-ltitasIinP are txe 
T-ndaEental sIills : xa)e earned o)er Eany years oT worI capazle to deal witx all 
tasIs proEptly and in a tiEely Eanner, witx e.ceptional orPaniHational sIills witx 
e.tensi)e InowledPe oT OFS, (icrosoTt tools Add txe Eost welcoEinP c-stoEer 
Triendliness txis is txe siEplest way to descrize Ey personality
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Experience

client advisor
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(en&s and leatxer Poods departEentb Cd-catinP clients zy introd-cinP 
new e.istinP prod-cts lines, identiTyinP clients c-rrent and T-t-re needs 
to prod-ce appropriate sol-tions wxile acxie)inP lastinP relationsxip, 
consistent top co-nter prod-cer and teaE leader, partnered witx z-sim
ness EanaPer and teaE EeEzers to orcxestrate z-siness plans and 
e.ceed Poalsb

Brand Ambassador
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hrand representati)e wxo ed-cated clients wxile participatinP in prodm
-cts sales, proTessionally introd-ce and deEonstrate new and e.citinP 
prod-cts witxin txe line consistently e.ceed personal Poals, set zy s-m
per)ision worI closely witx teaE EeEzers to zrinP Tortx o)erwxelEinP 
satisTaction to clientsb keEonstrated prod-cts InowledPe and e.cellent 
l-.-ry ser)ice, enPaPed witx clients, and Eoti)ated teaE player wxile 
e.ceedinP sales e.pectationsb

Sales associate
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kynaEic, Toc-sed and dedicated to sales perTorEanceb uoc-sed on Eanm
aPinP sales and c-lti)atinP a collazorati)e atEospxere to increase perm
TorEance and prod-cti)ityb Oossession in deptx InowledPe oT policies 
and proced-res txat Po)ern z-siness ind-stryb Oro)en tracI record on 
EonitorinP and ins-rinP txe s-ccessT-l la-ncx oT new prod-cts -sinP 
coEpany data to iEpro)e sales perTorEance, and cond-ctinP z-siness 
consistent witx coEpany standardsb

Sales 
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kesiPner apparel Tasxion , Art and pxotoPrapxyb  :talian nati)e, CnPlisx 
-ent, urencx interEediateb  swiE, paint, anytxinP txat in)ol)e arts and 

E-sic  aniEal and Tood lo)erb
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